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Alan Weiss: Million Dollar Referrals. The Secretsto Building a Perpetual Client List to Generate a Seven-
Figure Income (Business Books) before purchasing it in order to gage whether or not it would be worth my time, and

all praised Million Dollar Referrals: The Secrets to Building a Perpetual Client List to Generate a Seven-Figure
Income (Business Books):

2 of 2 people found the following review helpful. Newest Brilliant Work By Weiss. One Of The Best On ReferralsBy


http://f3db.com/pub/links.php?id=B005NASGSA

Claude Whitacre author| teach salespeople how to sell. So I've read every book on gaining referrals and contacting
them. The two | recommend are this book by Alan Weiss and Beyond Referrals by Bill Cates. Beyond Referrals: How
to Use the Perpetual Revenue System to Convert Referrals into High-Value Clients The advantage | see in this book, is
that Weiss gives you powerful positioning dialog, and shows you how to almost force referrals to take your
appointment. Very professional, very ethical very powerful.. | strongly recommend this book to my clientsWeissisa
consultant, and it shows in this book. His books on Consulting are even amore in depth read. And some of that
information bleedsinto this book. But you'll be using ayellow highlighter alot, | guarantee it.6 of 6 people found the
following review helpful. Hard to Top Alan's "Million Dollar Consulting"By John E. LincolnThese books are
basically 2nd tier, in that they take points addressed in decent detail in "Million Dollar Consulting™, " The "Consulting
Bible", and "Getting Started in Consulting”, books | have rated as 5 stars and still do, and expand upon them. This
expansion seems more to get enough material to write anew book, than to provide alot more value-added material. |
don't view them as awaste of money, because the expanded information provides additional supporting information
from the author's viewpoint. But most of us are able to arrive at similar conclusions by thinking about the pointsin his
highly rated books above, rather than gaining any new or major benefits from "fill in the blank™ excercises, added
tables, charts and experiences. For the beginning consultant, these may fill more of a need than | saw.0 of 0 people
found the following review helpful. ... the bases of referrals and he also drops some great advice for pricing for
consulting servicesBy Robert Kirklt covers all the bases of referrals and he also drops some great advice for pricing
for consulting services. As often, Alan's advice is spot on. The problem with this book is the flow so beware, for a210
pg book it does pay to read it in chunks. Overall, | enjoyed it and it's well worth your investment.

Build amillion-dollar business out of untapped referrals! Alan Weiss has taught thousands of people how to put their
expertise to work through consulting, speaking, and coaching. Now, in Million Dollar Referrals, he takes it to the next
level, giving you the toolsto leverage relationships with current clientsmdash;and grow your business exponentially.
Million Dollar Referrals reveals Alan Weissrsquo;s powerful system for cultivating relationships and generating more
business than you ever thought possible. Learn how to: Build sincere, trusting relationships with current and past
clients Tailor your referral requests to the personality of the client Identify opportunities to communicate the value of
your services Stay in touch throughout the yearmdash;with everyone Build arepository of references, testimonials,
and other referralsin writing (or on video)



