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Dan S. Kennedy : No B.S. Sales Success In The New Economy before purchasing it in order to gage whether or not
it would be worth my time, and all praised No B.S. Sales Success In The New Economy:

1 of 1 people found the following review helpful. One of the best sales books ever written, but not a "traditional" sales
book by any means.By ChrisThe start of this book is slow, however don't let that deter your from reading the entire
thing (over and over). There are some real golden nuggetsin here. Dan Kennedy is among the best in the world when
it comesto Direct Response Marketing, Sales and how to make alot more money in your business. Get all his books,
watch al the videos and IMPLEMENT hisideas. Y ou will experience success.Also, I've read other "sales' books. This


http://f3db.com/pub/links.php?id=B004S22AEU

book is different from all of them because Dan doesn't try to pump you up to do things that are not fun (cold calling,
prospecting). There are alternatives to these mind-numbing, soul-sucking strategies that are outlined in this book. If |
could giveit 10 stars | would.0 of 0 people found the following review helpful. Something NEW Every Time | Read
ItBy Ken Newhouse - Copywriterl learned along time ago to separate the wheat from the chaff when studying Dan's
work, reading his books or attending his events.This book (as most of hiswork) offers real value to those who want
brass knuckles sales advice that is simply unmatched anywhereAs an avid student of great copy (salesmanship in
print) | liken Dan to the greats like Bencivenga and SchwartzStudy this bookApplyProfit3 of 3 people found the
following review helpful. Focus and Meaning explained with abundant clarity and purposeBy Maurice Jadouinl rarely
complete client satisfaction surveys or book reviews etc. However, this book by Dan Kennedy is something else - an
excellent tool for those who really want to take sales to the highest level possible. Dan's methods are inherently
tenacious yet robustly purposeful.

In The New Economy, only a select few will gain and keep membership in the elite sales fraternity enjoying the top
incomes, the greatest security, the most independence and power, and the highest status. And, who better to show you
how to get in than Millionaire Makerrdquo; Dan Kennedy? Kennedy covers: Adapting to The New Economy
Consumer How to STOP PROSPECTING Once And For Alland why you must Put the awesome power of
TAKEAWAY SELLING to workin any environment If yoursquo;re in a commaodity business, get out'how to Re-
Position, escape commoaditization, and safeguard price and profitsin the heightened competition of The New Economy
The One Thing to do, to leverage The New Economyrsquo;s Chaos of Choicesrdquo; to your benefit How Dumb
Salespeople Work 10X Harder Than Necessary, by under-utilizing this one tool The 6-Step No BS Sales Process:
finally, areliable system you can stick with! 6 Ways Sales Professionals Sabotage Themselves BS that Sales Managers
shovel onto salespeoplebeware! How to switch from One-to-One to One-to-Many with Technical Tools 8 Steps to
getting past any Nordguo; How to CREATE TRUST (FAST) in the trust-damaged, post-recession world

About the Author Dan Kennedy (Phoenix, AZ) isinternationally recognized as aldquo;millionaire-maker,rdquo;
helping people in just about every category of business turn their ideas into fortunes. He is aleading consultant to
other consultants and small business owners who hold influence over more than one million business owners.



