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Conor Kenny : SalesTales. True Stories of How Great Sales Happen before purchasing it in order to gage
whether or not it would be worth my time, and all praised Sales Tales: True Stories of How Great Sales Happen:

0 of 0 people found the following review helpful. Great book for any sales professional By CustomerSimple reading
and great insightsto real situations that any seller will go through in their careers. Thoughtful and intelligent .. this
book inspires me to do better. And I've read many sales books over my 20 years as a career sellerO of O people found
the following review helpful. Great readBy Trevor MooreExcellent and loved real life stories. Going to read it again as
wrote by someone who has great experience and guile0 of 0 people found the following review helpful. Succinct
GemBYy Orla CaffreyReally enjoyed this sales bible which is packed full of personal experiences that hammer home
the secrets of selling why many of us still get the fundamentals so wrong. Very legible throughout with nuggets of
wisdom gained over years of observation. Really liked the emphasis on the need to err living in the now. The book is


http://f3db.com/pub/links.php?id=B00KH0FVIO

both an excellent introduction to the world of selling plus good reading for those already active successful in sales.

For the past 30 years, Conor Kenny has learnt to sell largely by making lots of mistakes and working hard to
understand what inspires a reaction and what it is that makes people buy or not. SALES TALES is based on his
personal experience and real encountersin pursuit of sales excellence. The purpose of the book isto tell real-life
stories, each underpinned with a powerful lesson that helped Conor sell the next time around.In the early 1990s, Conor
worked for afamily businessin London, whose head, Arnold, was wise, successful and wesalthy. Conor had made a
costly mistake in his youthful eagernessto sell. The next day, he was summoned to Arnoldrsquo;s office. He was
nervous and feared the worst. In a soft voice, Arnold said, ldquo;Conor, good decisions come from wisdom. Wisdom
comes from experience. Experience comes from bad decisionsrdquo;.That is how we learn, how we really learn.
Sometimes, to believe the fire is hot, you need to get burnt. When you do, there is no book better than raw experience.
SALES TALES s based on Conorrsguo;s occasional mis-step into thefire. It is abook of real stories ndash; sales
stories that will help you to be a better sales person and to make more sales. It will guide you in sales, in your career
andin life.

About the AuthorCONOR KENNY is Principal at Conor Kenny Associates, which he founded in 2002. His skill is
teaching and training the art of Business, Sales and Marketing to the Service, Hospitality and Small Business sectors
and growing the talent within. An expert communicator and strategist, his career started in Kilkenny Design, followed
by the Irish Pub Company and McNally Design Group. He has worked with many of the world's leading brands:
Baileys, Guinness, Hennessy, Tullamore Dew and Smirnoff.



