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4 of 4 people found the following review helpful. Top Notch ProspectingBy WellmanJesseI highly suggest you buy 

http://f3db.com/pub/links.php?id=B00BDE6AEC


this book if you're a professional salesperson. Why?In "Smart Prospecting That Works Every Time!" you learn:+ 
FACT-based PRACTICAL advice you can use NOW+ Gives you resources to help you research information about 
your prospect+ Step by step method of contacting your prospects with PURPOSE+ How to write VALUE 
MESSAGES for: classic mail, email, voice mail, and when you finally speak with your potential purchaser(s)+ Gives 
examples of what Sales Clowns and Sales Pros do when they are prospectingFind out if you're a Sales Pro 
today!Sincerely-WellmanJesse2 of 2 people found the following review helpful. The Forever-Stamped ApproachBy 
AndyThis structured plan starting with a company, a name and and a forever-stamped approach letter gets attention. It 
allows you to methodically make all those contacts with a prospect that are required to get you into those companies 
you need to thrive in selling. The technique this book details has been worth tens of thousands to my company. You 
can adapt the letters and scripts to your own situation. I bought several copies from to give to my own customers and 
prospects, as it will help them in their own business. I highly recommend this book.1 of 1 people found the following 
review helpful. Michael did a great job laying out the structure that worksBy CustomerMichael did a great job laying 
out the structure that works. He keeps it real. I am fortunate to know Michael personally and I am proud of what he 
has produced here.For the information here, the cost of the book was truly a bargain.Thanks Michael!!!

Get More Face Time and Higher Close Rates--the SMART Way Smart Prospecting That Works Every Time! 
introduces a proven sales method that balances social media marketing strategies, online applications, and traditional 
appointment-setting techniques to help you connect with more clients and close more sales than ever. "Krause is an 
uncommon salesperson and author who can turn his common sense into your common dollars." -- Jeffrey Gitomer, 
author of The Little Red Book of Selling "By implementing Mikersquo;s strategies, you will reap the benefits of 
making stronger connections with your ideal clients. Read it, use it, and succeed!" -- Tom Hopkins, author of How to 
Master the Art of Selling "Smart Prospecting cuts through the clutter and gets to the heart of making cold calls 
successfully." -- Jill Konrath, author of SNAP Selling and Selling to Big Companies "This is not just a must-read, it is 
must-do book for everyone in sales." -- Stephan Schiffman, author of Cold Calling Techniques (That Really Work!)

About the AuthorMichael D. Krause is the founder and owner of the sales consultant firm Sales Sense Solutions, Inc., 
which brings Fortune 500 sales strategies from organizations such as First Data and Lexis-Nexis to midsized and 
smaller companies. 


