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Stephan Schiffman : Stephan Schiffman's 101 Successful Sales Strategies. Top Techniquesto Boost Sales Today
before purchasing it in order to gage whether or not it would be worth my time, and all praised Stephan Schiffman's
101 Successful Sales Strategies: Top Techniquesto Boost Sales Today:

0 of 0 people found the following review helpful. The good thing about this book is that it teaches good ...By A M.The
good thing about this book isthat it teaches good habits of a sales professional. The bad thing isthat it does NOT teach
you about actually teach techniques about "closing” or techniques to use during actual client meetings.0 of O people


http://f3db.com/pub/links.php?id=B001PBSDWK

found the following review helpful. great sales book which summarizes many of Schiffmans other booksBy Stian
AndersenFantastic for new sales guys.Encouraging!l still refer back to it regularly.A sales guru indeed and a great
introductory sales book for those who are trying to learn many dos donts and it does not hide what the job is about. It
is hard work but very rewarding.0 of 0 people found the following review helpful. Love It And Live By ItBy LouisC
Turndick I111 was recommended Stephan Schiffman's books and | will say that this book is agreat tool to have and to
own in my personal library. This book will take you from never knowing anything about sales to creating a database of
clientsin no time. If you follow his strategies you can't go wrong and you will make a sale. Finally something that is
easy to read and |learn that works!

Believe in the power of miracles..."A special little book, an antidote to the stress, fury, and unfeelingness of many
people's hurried, everyday lives." --Newsday" Judith Leventhal and Y itta Halberstam amaze and inspire with their
incredible-but-true story collections...of wondrous true coincidences." --People"Small Miraclesis abook you'll love
and cherish for along time to come. It will make you aware of similar events that are happening to you--those touches
of grace that, when we think to look for them, blessus all." --Belle

About the AuthorStephan Schiffman, Americarsquo;s#1 Corporate Sales Trainer, is the author of dozens of

bestselling books, including Cold Calling Techniques, (That Really Work), 5th edition; and The 250 Sales Questions
to Close the Deal. His clientsinclude Aetna, ATT, Blue Cross/Blue Shield, Boise Office Solutions, ChevronTexaco,
Cox Communications, EMC, Federal Express, IBM, Merrill Lynch, Motorola, The New Y ork Times, Sony, and Waste
Management.



