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Jeff Blackman : Stop Whining! Start Selling!: Profit-Producing Strategies for Explosive Sales Results before
purchasing it in order to gage whether or not it would be worth my time, and all praised Stop Whining! Start Selling!:
Profit-Producing Strategies for Explosive Sales Results:

8 of 8 people found the following review helpful. Like Gitomer's BooksBy Tom CarpenterGitomer wrote " Customer
Satisfaction is Worthless; Customer Loyalty is Everything" and this book isin that category. It's a book about sales
and service that is written in an easy-to-read format, but doesn't just repeat the same old thing that isin most sales


http://f3db.com/pub/links.php?id=B000VSD84Q

books.He has thought provoking advice like "tell people who want to 'think it over' that it is an important decision and
when you're buying a quality product like this, you should make sure you're making the right decision." Thiswill then
be followed up with a question like, "WHat exactly do you want to think about, so | can help by providing you with
literature?' Most sales books just say to ask the question without laying the foundation that suggests your product is
valuable.l really liked the book. It's my second favorite next to Dave's " Selling with Science and Soul”. That book is
still my top book for selling.2 of 2 people found the following review helpful. The ultimare roadmap to sales

success! By JW. ALSTONIn Stop Whining! Start Selling! Profit-Producing Strategies for Explosive Sales Results Jeff
Blackman has written my kind of sales book. It reads asif Mr. Blackman, mentor, instructor, and sales expert, were
right there insisting that you do what needs to be done. His book is the perfect roadmap for breaking into, thriving and
advancing in one of the highest paying of al professions, sales! It's, full of pithy reminders, sage advice, and best of
al, it isinstructive and motivating. I own numerous books on sales, and some I've thumbed through, reading bits and
pieces,some the reading of which is achore. This book however, is a sales seminar on paper. Well crafted and full of
down to earth information as of how to thrive, survive and advance in the one business where, once you master it,
you'll never have to ask for araise or for that matter work for anyone other than yourself. Sales is the ultimate
profession and Jeff Blackman's book is the ultimate guide for any novice or pro who want to be more do more and sell
more.3 of 6 people found the following review helpful. Results. Now!By Roger E. HermanBlackman's focusis on
results. His clients call him a"business growth specialist." In Stop Whining, Start Selling! Blackman fires tips, advice,
reminders, and gentle prodding in short bursts that continually hit the mark. There'slots of substance, yet Blackman
captures your attention with his conversational, fun style. Y ou're absorbing his message because it's so comfortable to
assimilate. Thisis a powerful book for sales professionals, sales executives, company owners, and the rest of uswho
sell every day. Thisbook is packed with tested principles. Its 9 Profit Pillars, 100 Profit Points and over 827 growth
strategies inform, remind, encourage and generate results and profits.Great for reading, as you settle into bed at night
or to jumpstart your morning. It's an effective energizer and thought focuser. Once you read and apply its wisdom,
you'll want to buy copies for othersin your company or even customers and clients. Remarkably, it's the perfect gift
for the seasoned veteran, the up and comer or even anew hire.

If you want real-world solutions to drive monstrous results, like a 25mdash;50% increase or more in revenue and
earnings, Stop Whining! Start Selling! isfor you! Asabusiness |leader, salesperson, CEO, manager, executive, or
entrepreneur, get ready to grow your business, enhance your profits, boost your earnings, and improve your life.
Quickly, ethically, and dramatically! Thisbook gives you an almost unfair competitive advantage. Itrsquo;s loaded
with powerful insights and how-to success strategies on: Ethics Sales Marketing Negotiations And more! Order your

copy today!

From the Inside Flap100 profit points. 827 growth strategies. And 1 giant winner: Y OU! If you want real-world
solutions to drive monstrous results, like a 25mdash;50% increase or more in revenue and earnings, Stop Whining!
Start Selling! isfor you! As abusiness leader, salesperson, CEO, manager, executive, or entrepreneur, get ready to
grow your business, enhance your profits, boost your earnings, and improve your life. Quickly, ethically, and
dramatically! Stop Whining! Start Selling! gives you an amost unfair competitive advantage. Itrsquo;s loaded with
powerful insights and how-to success strategies on: Ethics Sales Marketing Negotiations Service Prospecting Referrals
Creativity Time management Goal achievement And more After more than twenty years of testing, development, and
application, Jeff Blackman delivers a series of easy-to-implement business growth strategies to help individuals and
companies of any size generate results. These are the kinds of revenue growth strategies that turn you or your company
into a profit powerhousendash;fast! These principles have been tested before tough and cynical

audiencesndash; Blackmanrsquo;s clients. And theyrsguo;ve learned how to stop whining, start selling, and keep
winning! Theyrsquo;re generating consistent, profitable, and explosive results. Now, so can you! Blackman shows you
how to whip your competition, create loyal and devoted customers, shorten your sales cycle, and sell value to
maximize profits. Y oursquo;ll learn strategies like: 179 potential power probes you can use immediately 13 proven
principles to overcome obstacles and objections 35 insights on dealing with top decision-makers 22 proven methods
for asking for and getting referrals 21 strategies for turning time into money Stop Whining! Start Selling! features
thought-provoking, action-inducing, profit-producing advice thatrsquo;ll help you reap big rewards quickly and
easily.From the Back CoverPraise for STOP WHINING! START SELLING! "Jammed with fast-acting strategies you
can use immediately ... to increase sales!" ndash;Brian Tracy, author, Goals! "To be immensely successful and
profitable ... and to sell morein lesstime, buy this book now." ndash;Mark Victor Hansen, Cocreator, #1 New Y ork
Times bestselling series Chicken Soup for the Soulreg; and coauthor, The One Minute Millionaire " Proven, credtive,
real-world business solutions. A timeless source for success." ndash;Denis Waitley, author/speaker " Jeff helped us
double sales!" ndash;Bob Williams, President bull; Burns Sports Celebrities "No-nonsense strategies to succeed in the
real world. Yoursquo;ll loveit!" ndash;Mac Anderson, founder bull; Successories "My grossincome increased by
30%. Soak up all of Jeffrsquo;s stuff! | did and now have increased income and personal time." ndash;Brad Wuertz,



Financial Associate bull; Thrivent Financial for L utherans "Wersquo;re seeing production and profitability volumes
wersquo;ve never seen before." ndash;Jodi Cornish, Site Manager bull; Principal Residential Mortgage "Jeff shows
you how honesty, knowledge, skills, and execution will take you further than you ever thought possible." ndash;Ed
Walovitch, Regional Sales Director bull; PeopleSoft "In todayrsquo;s turbulent economy, whether yoursquo;re looking
to reenergize a stagnant career, motivate new recruits, or smply hone your own competitive edge, Jeffrsquo;s insights,
ideas, and challenges are right on the money!" ndash;Lori Buss Stillman, Vice President, Business Devel opment bull;
ACNielsen "Thisisthe most practical and substantive sales book anywhere." ndash;Nido Qubein, Chairman bull;
Great Harvest Bread Co. and founder, National Speakers Association Foundation "More than just a book about
business success, itrsquo;s about life achievement. Itrsquo;ll help you fly to that next level with aclear direction and a
renewed energy." ndash;Russ Vandenburg, President CEO bull; EPT Management Company "Therersgquo;s lots to
learn from Jeffrsquo;sinsights, analysis, and strategies. And he deliversit with humor and good sense. His message
filters through our company every day." ndash;Rochelle M. Jacobson, President bull; N. Merfish Supply "Every
business leader islooking for ways to increase revenue in challenging times. Jeffrsquo;s new book isfilled with ideas
you can use today. Follow Jeffrsquo;s lead!" ndash;Gary E. Hoover, founder bull; Hooverrsguo;s Inc. and author,
Hooverrsquo;s Vision "Like a meteoric game-winning home run, Jeffrsquo;s strategies elevate you to new heights of
success!" ndash;Wayne Messmer, anthem soloist P.A. announcer bull; The Chicago CubsAbout the AuthorJEFF
BLACKMAN (www.jeffblackman.com) is a speaker, author, success coach, broadcaster, and lawyer. For more than
two decades, his positive and profit-producing messages have helped companies around the world maximize results,
revenues, and profits. He works with clientsin the areas of sales, marketing, service, negotiations, leadership, and
change. Hersquo;s also a happy husband, devoted father, avid softball player, and rabid Chicago Cubs fan! Visit his
Web site and subscribe to the FREE Results Report.



